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Forward-looking statements

This presentation includes “forward-looking” statements within the meaning of the federal securities laws. You can generally identify the company’s forward-looking 
statements by words such as “anticipate,” “believe,” “could,” “estimate,” “expect,” “forecast,” “outlook,” “intend,” “may,” “possible,” “potential,” “predict,” 
“project,” “seek,” “target,” “could,” “may,” “should” or “would” or other similar words, phrases or expressions that convey the uncertainty of future events or 
outcomes. The company cautions readers that actual results may differ materially from those expressed or implied in forward-looking statements made by or on 
behalf of the company due to a variety of factors, such as: the company’s ability to realize the expected benefits of the spinoff; the costs associated with being an 
independent public company, which may be higher than anticipated; deterioration in world economic conditions, or in economic conditions in any of the geographic 
regions in which the company conducts business, including additional adverse effects from global economic slowdown, terrorism or hostilities, including political risks 
associated with the potential instability of governments and legal systems in countries in which the company or its customers conduct business, and changes in 
currency valuations; the effects of fluctuations in customer demand on sales, product mix and prices in the industries in which the company operates, including the 
ability of the company to respond to rapid changes in customer demand, the effects of customer bankruptcies or liquidations, the impact of changes in industrial 
business cycles, and whether conditions of fair trade continue in U.S. markets; competitive factors, including changes in market penetration, increasing price 
competition by existing or new foreign and domestic competitors, the introduction of new products by existing and new competitors, and new technology that may 
impact the way the company’s products are sold or distributed; changes in operating costs, including the effect of changes in the company’s manufacturing processes, 
changes in costs associated with varying levels of operations and manufacturing capacity, availability of raw materials and energy, the company’s ability to mitigate the 
impact of fluctuations in raw materials and energy costs and the effectiveness of its surcharge mechanism, changes in the expected costs associated with product 
warranty claims, changes resulting from inventory management, cost reduction initiatives and different levels of customer demands, the effects of unplanned work 
stoppages, and changes in the cost of labor and benefits; the success of the company’s operating plans, announced programs, initiatives and capital investments 
(including the jumbo bloom vertical caster and advanced quench-and-temper facility), the ability to integrate acquired companies, the ability of acquired companies to 
achieve satisfactory operating results, including results being accretive to earnings, and the company’s ability to maintain appropriate relations with unions that 
represent its associates in certain locations in order to avoid disruptions of business; and changes in  worldwide financial markets, including availability of financing and 
interest rates, which affect the company’s cost of funds and/or ability to raise capital, the company’s pension obligations and investment performance, and/or 
customer demand and the ability of customers to obtain financing to purchase the company’s products or equipment that contain its products, and the amount of any 
dividend declared by the company’s board of directors on its common shares.  Additional risks relating to the company’s business, the industries in which the company 
operates or the company’s common shares may be described from time to time in the company’s filings with the SEC. All of these risk factors are difficult to predict, 
are subject to material uncertainties that may affect actual results and may be beyond the company’s control.  Readers are cautioned that it is not possible to predict 
or identify all of the risks, uncertainties and other factors that may affect future results and that the above list should not be considered to be a complete list. Except as 
required by the federal securities laws, the company undertakes no obligation to publicly update or revise any forward-looking statement, whether as a result of new 
information, future events or otherwise.
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Revised Outlook
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Revised Guidance

Revised 
First-

Quarter 
2016 

Revenue

Revised 
First-

Quarter 
2016 EBITDA

 EBITDA between a loss of $5 million and breakeven. 

 Pricing pressure from imports and weak market dynamics.

 Improved sequential performance in manufacturing due to higher melt utilization of around 47 

percent and continued benefits from cost reductions.

 Favorable raw material spread compared with fourth-quarter 2015 due to stabilizing scrap markets.

 Shipments approximately 5 percent higher than fourth-quarter 2015.

 Automotive demand remains strong.

 Oil and gas markets sequentially weaker due to low rig activity and decrease in energy 

exploration and production spend.

 Higher sequential demand in distribution channel and industrial end markets due to 

tapering of inventory destocking.

Source: TimkenSteel as of March 29, 2016

Revised

Other

 2016 capital spending to be $45 million.

 Will fund 2016 other post-employment benefit (OPEB) expenses primarily from VEBA trust 

rather than operating cash flow. 




