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LED & Solar Process Equipment ● Data Storage Process Equipment ● Metrology

Q2 2010 Highlights
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� LED & Solar

– Revenue: $186M, up 66% sequentially and 482% year-over-year

– Booking: $260M, up 23% sequentially and 362% year-over-year

– MOCVD booked a record $251M: penetrated new accounts and gained share

– 17 customers placed MOCVD orders – all regions – NA, Europe, Taiwan, Korea, Japan

– Accelerating China orders

– Continued customer focus on TV and desktop backlighting – plus general illumination

– K465i continues to win business as best performing, lowest cost of ownership system in production 
today

� Data Storage

– Revenue: $35M, up 54% sequentially and 103% year-over-year

– Booking: $50M, up 90% sequentially and 159% year-over-year

– Strong market conditions continue and all customers are buying 

� Metrology

– Revenue: $32M, up 11% sequentially and 40% year-over-year

– Booking: $37M, up 22% sequentially and 59% year-over-year

– Continued solid traction in new products for research and emerging applications…Semi and Data 
Storage also improve

All Three Businesses Continue to Execute Extremely Well -

Sequential Improvements in Revenue and EBITA  
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To the extent that this news release discusses expectations or otherwise makes 

statements about the future, such statements are forward-looking and are subject to a 
number of risks and uncertainties that could cause actual results to differ materially from 

the statements made. These factors include the risks discussed in the Business 

Description and Management's Discussion and Analysis sections of Veeco's Annual 

Report on Form 10-K for the year ended December 31, 2009 and in our subsequent 

quarterly reports on Form 10-Q, current reports on Form 8-K and press releases. Veeco 
does not undertake any obligation to update any forward-looking statements to reflect 

future events or circumstances after the date of such statements.
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Patrick Ho

214-647-3509

� UBS Securities LLC

Stephen Chin

212-713-4111

� Avian Securities LLC

Andrew Abrams
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415-676-3552 

� Merriman Curhan Ford

Bill Ong
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Q3 2010 Business Conditions and Outlook

See reconciliation to GAAP on www.veeco.com

Q2 2010 Financial Highlights

GAAP Net Income (Loss)

EBITA (Loss)

Operating Income (Loss)

Gross Margin

Gross Profit

Revenues

($M except GM)

52.4

68.4

$63.8

45.0%

113.8

$253.0

Q2’10

(14.7)

(6.4)

($12.6)

33.9%

24.4

$72.0

Q2’09

26.0

32.8

$29.1

43.1%

70.3

$163.2

Q1’10

� Veeco begins third quarter with a record backlog of nearly $600M

� LED & Solar business patterns remain strong

� Data Storage customers continue to see overall positive business trends; backlog currently expected to 
impact revenue into 2011

� Metrology solidly back to a position of strength – winning key deals, hitting important application growth 
markets


