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Forward Looking Statement

This presentation contains forward-looking statements within the meaning of Section 27A of the Securities Act of 1933, as amended, and Section 21E of the
Securities Exchange Act of 1934, as amended, which statements involve substantial risks and uncertainties. Except for historical information contained herein, all
statements could be deemed forward-looking statement, including, without limitation, Juniper Networks’ views concerning our business outlook; economic and
market outlook; our expectations with respect to market trends; our product development; the strength of certain use-cases and customer segments; the
introduction of future products; the strength of our solution portfolio; the timing of recovery from COVID-19 on customer demand and resolution of supply
challenges; and overall future prospects.

Actual results or events could differ materially from those anticipated in those forward-looking statements as a result of several factors, including: general
economic and political conditions globally or regionally; the duration of the COVID-19 pandemic; business and economic conditions in the networking industry;
changes in overall technology spending by our customers; the network capacity requirements of our customers and, in particular, cloud and communication service
providers; the timing of orders and their fulfillment; manufacturing and supply chain constraints, changes or disruptions; availability of product components; delays
in scheduled product availability; adoption of regulations or standards affecting Juniper Networks’ products, services or the networking industry; the impact of
import tariffs; and other factors listed in Juniper Networks’ most recent reports on Form 10-Q and 10-K filed with the Securities and Exchange Commission. These
forward-looking statements are not guarantees of future performance and speak only as of the date of this presentation. Juniper Networks undertakes no
obligation to update the information in this presentation in the event facts or circumstances subsequently change.
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@ STRONG JUNIPER
MOMENTUM

Takeaways:

Growth in all geos and all segments

Growth in franchise and smaller
accounts

Direct and indirect sales momentum



STRONG JUNIPER
MOMENTUM

Takeaways:

Growth in all geos and all
segments

Growth in franchise and
smaller accounts

Direct and indirect sales
momentum

3 quarters of strong double digit order growth

More than 50% Y/Y order growth for DC in Q3

DC product revenue SréwW 26% Y/Y inq3

Q3 was a record quarter for accounts transacting at $1M
and above

6 of the Fortune 10 purchased Juniper DC in 1H2021
Partner-driven QFX bookings were up 74% Y/Y in Q3

Apstra 50+ new logos since acquisition



Data Center Strategy: Products

» Kubernetes

Application

)

Integration « VMware integration

Operations g’é;?, - Day 0/Day 1/Day 2 automation
Led '¢' * Intent-based networking

: » Cost-optimized 25G/100 Gig
- * 400 Gig platforms

Foundational

1

© 2021 Juniper Networks Juniper Business Use Only

» Secure overlay
* Multicloud

* Multivendor
» Al and data driven

* Cloud-optimized software
» Best EVPN-VXLAN fabrics
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Data Center Strategy: Top Juniper markets

Large Enterprise
~$5B TAM (‘21)

* Fortune 2000, Global 5000,
Large Gov't, Education, SP IT

* Top Insertions: Automated
DC and 100 Gig transition

» Stand apart with Automation
Software

‘[ - -Systems-
Source: 650 Group

© 2021 Juniper Networks TAM Source: 650 Group Ethernet Switch - Data Center

Bloomberg

Siiik

Cloud Majors
~ $3B TAM (‘21)

« Saa$S and large cloud properties

* Top Insertions: DevOps and
400 Gig transition

« Stand apart with Operations
and Scalability

I
o Telefonica

workday.

Juniper Business Use Only

D

Hyperscaler
~$6B TAM (‘21)

« Bespoke infrastructure

« Targeted technology
needs

zoom YAHQOI!
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GROWHIHH DRIVERS

Product Focus Execution Focus Product Focus
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Disruptive acquisition: Execution on Disruptive Indirect
Apstra opens growth 400 Gig development sales motion

PORTFOLIO INNOVATION UPGRADE CYCLE TECHNOLOGY MARKET REACH



GROWTH DRIVER B APSTRA OPENS ENTERPRISE GROWTH

Why growth
& disruption WHY? Reliability
Architect
Divergent WHAT? Business Intent »
; > S Intent-Based
vendor views D[@_B[; Design - Top Down @}) Networking Single
of the problem Build (Benring "<’ Source of Truth
= ul ueprin
Space Uﬁl?aﬂ Repeatable ’ « Operate
Validate/Assur
%ﬁ% Operate - Multivendor T
Expert Data Center

without the data center expert




GROWTH DRIVER &® EXECUTION ON 400 GIG

100 Gig transition
* Learned from experience

400 Gig transition

 First to market with Trident 4 platform

 First to market with mid-sized, TD4 chassis
» Streamlined embedded Junos software

* Operations-optimized platforms

More than 50

switching wins to-date.

Ram Velaga
Senior Vice President and General Manager
Core Switching Group, Broadcom

/

“Juniper is the first to offer its customers a solution with the
programmable power of the Broadcom Trident 4 merchant
silicon. By extending the broad array of the Junos OS forwarding
functions to a programmable 400G merchant chipset, Juniper is
delivering a diverse set of use cases now economically available
to more buyers.”

Rene Avi,
CTO, next layer

“400G is critical to keep up with our customers' exploding traffic
growth in datacenter, metro and long-distance applications.
Juniper QFX5220 switches with the extensive and mature
IP/MPLS stack deliver the port density, cost-per-bit, and
operational simplicity we need to deliver the performance and
reliability of services that our customers depend on every day.”



https://www.broadcom.com/products/ethernet-connectivity/switching/strataxgs/bcm56880-series

GROWTH DRIVER % DISRUPTIVE DEVELOPMENT

o

Al-driven Operations Extensions Disaggregation

Mist + Apstra Contrail/K8s SONIC

On-prem + cloud Edge cloud
- Containerized routing

128T SmartNICs

Netrounds




GROWTH DRIVER g MARKET REACH

>
accenture

Indirect Sales Motions AtoOS

» Migration to modern DC drives partner value services revenue

 ~
ERICSSON 2>
* Apstra multi-vendor management gives partners a solution
across requirements o
q FUJITSU
« 7 multibillion-revenue integrators already achieved Apstra .
customer wins IER
* 89% increase YTD in the number of data-center-specialized NEC

partners

* Winning non-traditional integrator solution stacks




STRONG TOP GROWTH
MOMENTUM MARKETS DRIVERS

Disruptive acquisition:
Cloud Majors Apstra opens growth

Growth in a” geos/segments Large Enterprise ......................................................................................................................
Growth in mix of accounts

Direct and indirect sale Indirect sales motion

momentum
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