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Forward-Looking Statements and 
Non-GAAP Financial Measures

Forward-Looking Statements
This presentation contains certain ñforward-looking statementsò within the meaning of the U.S. Private Securities Litigation Reform Act of 1995. These statements are based on managementôs current 

expectations and are subject to risks, uncertainty and changes in circumstances, which may cause actual results, performance, financial condition or achievements to differ materially from anticipated 

results, performance, financial condition or achievements. All statements contained herein that are not clearly historical in nature are forward-looking and the words ñanticipate,ò ñbelieve,ò ñexpect,ò 

ñestimate,ò ñplan,ò and similar expressions are generally intended to identify forward-looking statements. We have no intention and are under no obligation to update or alter (and expressly disclaim any 

such intention or obligation to do so) our forward-looking statements whether as a result of new information, future events or otherwise, except to the extent required by law. The forward-looking 

statements in this presentation include statements addressing our future financial condition and operating results.  Examples of factors that could cause actual results to differ materially from those 

described in the forward-looking statements include, among others, business, economic, competitive and regulatory risks, such as conditions affecting demand for products, particularly in the automotive 

and data and devices industries; competition and pricing pressure; fluctuations in foreign currency exchange rates and commodity prices; natural disasters and political, economic and military instability in 

countries in which we operate; developments in the credit markets; future goodwill impairment; compliance with current and future environmental and other laws and regulations; and the possible effects 

on us of changes in tax laws, tax treaties and other legislation, including the effects of the U.S. Tax Cuts and Jobs Act.  More detailed information about these and other factors is set forth in TE 

Connectivity Ltd.ôs Annual Report on Form 10-K for the fiscal year ended Sept. 29, 2017 as well as in our Quarterly Reports on Form 10-Q, Current Reports on Form 8-K and other reports filed by us with 

the U.S. Securities and Exchange Commission.

Non-GAAP Financial Measures
Where we have used non-GAAP financial measures, disclosure on the usefulness of the non-GAAP financial measure is provided in the Appendix to this presentation.
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INDUSTRIAL TECHNOLOGY COMPANY CREATING A SAFER, SUSTAINABLE, PRODUCTIVE AND

CONNECTED FUTURE

TE CONNECTIVITY

Automotive Sensors
Commercial
Transportation

Data & Devices Appliances

WORLD LEADER in connectivity and sensor solutions 

with the broadest range of technologies

Highly engineered products and integrated solutions perform in 

harsh environments where failure is not an option

TE serves a

BILLION
MARKET

$190

TRANSPORTATION

SOLUTIONS

INDUSTRIAL

SOLUTIONS

COMMUNICATIONS

SOLUTIONS

59%28%

13%

FY18 SALES BY SEGMENT

Aerospace &
Defense Oil & Gas

Industrial
Equipment Medical Energy
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THE LEVERS OF OUR BUSINESS MODEL

ORGANIC REVENUE

GROWTH

EPS

GROWTH

LOWER OPERATING

EXPENSES

M & A BALANCED CAPITAL

STRATEGY

Strategic M&A, Share

Buybacks, Dividend increases,

ROIC in mid-teens, strong FCF

IMPROVED OPERATING

MARGINS

Expand 30-80 basis

points annually

Organic revenue growth, Operating margins, EPS, ROIC and FCF refer to non-GAAP financial measures.  See Appendix for descriptions.

TOP LINE MARGIN EXPANSION BOTTOM LINE

+4-6% Pulling the levers for

double-digit gains

Reduce SG&A by

100 basis points

Adding >100 basis points

of growth annually
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WHERE WE ARE WINNING

Appliances
Data and

Devices

Energy /

Utilities

Medical

Industrial

Equipment

Aerospace, Defense

and Marine

Sensors
Commercial

Transportation

Automotive

END MARKET TRENDS

ÅEV adoption globally, driven by 

OEM & Government initiatives

ÅSafer, more autonomous vehicles

ÅHeavy truck content driven by regulatory 

requirements

ÅSmart, digital factories

ÅLighter, more efficient aircraft

ÅMinimally invasive procedures 

driving cost and patient benefits

ÅConnected home

ÅData everywhere

ÅSensors proliferation

WEôRE BENEFITTING FROM CONTENT GROWTH TRENDS ACROSS OUR BUSINESS

FY18



MID - HIGH
SINGLE DIGITS

GROWTH: ALL SEGMENTS CONTRIBUTING

FOCUS
Top Line

Growth

Growth and 

margin expansion

Consistency 
Cash Flow Generation

6

TE PORTFOLIO POSITIONED FOR 4 ï6% ORGANIC GROWTH 

TRANSPORTATION INDUSTRIAL COMMUNICATIONS

Very strong position in a 
market with content 

growth drivers

Strong position in a recovering 
market with GDP-plus growth 

potential & margin improvement

Strong in Appliances and 
high speed connectivity 

solutions

LONG-TERM

ORGANIC 

GROWTH RATE

MID 
SINGLE DIGITS

LOW
SINGLE DIGITS

Organic Net Sales Growth is a non-GAAP financial measure; See Appendix for description.
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CAPITAL STRATEGY: BALANCED DEPLOYMENT

DIVIDENDS PER SHARE

Share 

Repurchases

$7.7B

Acquisitions*

$7.6B

Dividends 

$4.5B

MAJOR CAPITAL DEPLOYMENT**

FY08 through FY18 

Å Denotes dividends paid during the fiscal year. 

$0.64 $0.68
$0.78

$0.92

$1.08

$1.24

$1.40

$1.54
$1.68

FY10 FY11 FY12 FY13 FY14 FY15 FY16 FY17 FY18

BNS

Proceeds

$2B

Free Cash Flow is a non-GAAP financial measure; See Appendix for description

EXPECT TO RETURN ~2/3 OF FREE CASH FLOW TO SHAREHOLDERS OVER TIME

EXPECT TO UTILIZE ~1/3 OF FREE CASH FLOW AS AN ADDITIONAL LEVER FOR REVENUE GROWTH

~2/3 ~1/3

* Includes $1.3 billion used to acquire ADC Telecommunications in 2010, which is part of our divested BNS business.

** Select uses of cash. Represents capital returned to shareholders and acquisition activity.



TRANSPORTATION SOLUTIONS
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