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UNITED STATES

SECURITIES AND EXCHANGE COMMISSION
WASHINGTON, D.C. 20549

FORM 10-Q

[Mark one]
[ X] QUARTERLY REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES
EXCHANGE ACT OF 1934
For the quarterly period ended March 31, 2007
OR
[ ] TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES
EXCHANGE ACT OF 1934

Commission file number 0-14690

WERNER ENTERPRISES, INC.

(Exact name of registrant as specified in its @rart

NEBRASKA 47-0648386
(State or other jurisdiction of (LR.S. Emplo yer ldentification No.)
incorporation or organization)

14507 FRONTIER ROAD
POST OFFICE BOX 45308
OMAHA, NEBRASKA 68145-0308
(Address of principal (Zip Code)

executive offices)
Registrant's telephone number, including area c@x) 895-6640

Indicate by check mark whether the registrant € filed all reports required to be filed by Seeti8 or 15(d) of the Securities Exchange
of 1934 during the preceding 12 months (or for sstobrter period that the registrant was requirdilésuch reports), and (2) has been
subject to such filing requirements for the pastags.

Yes X No
Indicate by check mark whether the registrantlarge accelerated filer, an accelerated filer, noa-accelerated filer. See definition of
"accelerated filer and large accelerated filerRire 12b-2 of the Exchange Act. (Check one):
Large accelerated filer X Accelerated filer Non-@lecated filer

Indicate by check mark whether the registrantshell company (as defined in Rule 12b-2 of the Exge Act).
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As of April 26, 2007, 73,593,987 shares of thestrgnt's common stock, par value $.01 per shane agstanding
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PART |
FINANCIAL INFORMATION
Item 1. Financial Statements.

The interim consolidated financial statements doethherein reflect all adjustments, which in tipgngon of management are necessary for a
fair statement of the financial condition, resafoperations, and cash flows for the periods preegk The interim consolidated financial
statements have been prepared in accordance withgtructions to Form 10-Q and do not includetedlinformation and footnotes required
by accounting principles generally accepted inUhded States of America for complete financiatestaents.

Operating results for the three-month period erfdadch 31, 2007, are not necessarily indicativehefriesults that may be expected for the
year ending December 31, 2007. In the opinion aiagament, the information set forth in the accorgpanconsolidated condensed bala
sheets is fairly stated in all material respectelation to the consolidated balance sheets frémelwit has been derived.

These interim consolidated financial statementsihioe read in conjunction with the Werner Entexgsi Inc.'s ("Werner" or the "Compan
Annual Report on Form 10-K for the year ended Ddwem31, 2006.



WERNER ENTERPRISES, INC.
CONSOLIDATED STATEMENTS OF INCOME

(In thousands, except per share amounts)

Operating revenues

Operating expenses:
Salaries, wages and benefits
Fuel
Supplies and maintenance
Taxes and licenses
Insurance and claims
Depreciation
Rent and purchased transportation
Communications and utilities
Other

Total operating expenses

Operating income

Other expense (income):
Interest expense
Interest income
Other

Total other expense (income)

Income before income taxes

Income taxes

Net income $

Earnings per share:

Basic $

Diluted $

Dividends declared per share

Weighted-average common shares outstanding:

Basic

Diluted

Three Months Ended
March 31

(Unaudited)

503,913 $491,922

150,521 146,613
89,085 88,646
39,591 37,792
30,163 29,469
24,205 19,195
42,557 41,101

100,215 88,019

5,092 4,895
(4,782) (630)

1,336 273
(1,051) (995)
7 41
357 (681)

15,668 $ 22,029

21 ¢ .28
21 8 27
.045 $ .040

74,773 79,445

76,216 80,963




WERNER ENTERPRISES, INC.
CONSOLIDATED CONDENSED BALANCE SHEETS

(In thousands, except share amounts)

ASSETS

Current assets:
Cash and cash equivalents $
Accounts receivable, trade, less allowance
$9,299 and $9,417, respectively
Other receivables
Inventories and supplies
Prepaid taxes, licenses and permits
Current deferred income taxes
Other current assets

Total current assets

Property and equipment 1
Less - accumulated depreciation

Property and equipment, net 1

Other non-current assets

$1

LIABILITIES AND STOCKHOLDERS' EQUITY

Current liabilities:
Accounts payable $
Insurance and claims accruals
Accrued payroll
Other current liabilities

Total current liabilities

Long-term debt, net of current portion
Other long-term liabilities

Insurance and claims accruals, net of current
portion

Deferred income taxes
Commitments and contingencies

Stockholders' equity:

Common stock, $.01 par value, 200,000,000
shares authorized; 80,533,536 shares
issued; 73,900,461 and 75,339,297 shares
outstanding, respectively

Paid-in capital

Retained earnings

Accumulated other comprehensive loss

Treasury stock, at cost; 6,633,075 and
5,194,239 shares, respectively

Total stockholders' equity

March 31 December 31

Unaudited)

17,575 $ 31,613

230,459 232,794
14,294 17,933
10,445 10,850
13,500 18,457
26,251 25,251
23,305 24,143

,690,835 1,687,220
602,288 590,880

444,858  $1,478,173

65,224 $ 75,821
80,885 73,782
20,887 21,344
28,264 19,963

80,000 100,000

6,607 999

99,500 99,500

209,908 216,413

805 805
105,342 105,193
874,478 862,403

(786) (207)

(126,256)  (97,843)

444,858  $1,478,173




WERNER ENTERPRISES, INC.
CONSOLIDATED STATEMENTS OF CASH FLOWS

(In thousands)

Cash flows from operating activities:
Net income
Adjustments to reconcile net income to net
cash provided by operating activities:
Depreciation
Deferred income taxes
Gain on disposal of property and equipment
Stock based compensation
Other long-term assets
Insurance claims accruals, net of current
portion
Other long-term liabilities
Changes in certain working capital items:
Accounts receivable, net
Other current assets
Accounts payable
Other current liabilities

Net cash provided by operating activities

Cash flows from investing activities:
Additions to property and equipment
Retirements of property and equipment
Decrease in notes receivable

Net cash used in investing activities

Cash flows from financing activities:
Proceeds from issuance of long-term debt
Repayments of short-term debt
Repayments of long-term debt
Dividends on common stock
Repurchases of common stock
Stock options exercised
Excess tax benefits from exercise of stock

options

Net cash used in financing activities

Effect of exchange rate fluctuations on cash

Net increase (decrease) in cash and cash
equivalents

Cash and cash equivalents, beginning of period

Cash and cash equivalents, end of period

Supplemental disclosures of cash flow
information:

Cash paid during the period for:
Interest
Income taxes

Supplemental schedule of non-cash investing
activities:
Notes receivable issued upon sale of revenue

equipment

Three Months Ended
March 31

(Unaudited)

$ 15,668 $ 22,029

42,557 41,101
(2,435) 2,731
(6,202)  (8,829)

417 693
1,192 (1,399)

- 1,500

270 107
2,335 24,531
9,839 12,984
(10,597) 959
15012 7,113
68,056 103,520
(58,849)  (56,246)
27,285 48,376
2,120 1,425
(29,444)  (6,445)
10,000 -

- (60,000)
(30,000) :
(3,390) (3,177)
(29,527)  (19,825)

582 2,860

264 1,922
(52,071)  (78,220)
(579)  (298)
(14,038) 18,557
31,613 36,583
$ 17,575 $ 55,140
$ 1691 $ 384
$ 3,727 $ 7,108
$ 3002 $ 1,417



WERNER ENTERPRISES, INC.

NOTES TO CONSOLIDATED FINANCIAL STATEMENTS
(Unaudited)

(1) Comprehensive Income

Other than its net income, the Company's only atberce of comprehensive income (loss) is foreigmency translation adjustments. Other
comprehensive income (loss) from foreign curremapdlation adjustments was ($579) and ($298) (unshnds) for the three-month periods
ended March 31, 2007 and 2006, respectively.

(2) Long-Term Debt
Long-term debt consisted of the following (in thands):

March 31 December 31

Notes payable to banks under committed
credit facilities $ 80,00 0 $ 100,000
Less current maturities - -

Long-term debt, net $ 80,00 0 $ 100,000

The notes payable to banks under committed cradiiittes bear variable interest (5.8% at March Z107) based on the London Interbank
Offered Rate ("LIBOR") and mature at various ddtem May 2008 to May 2011. As of March 31, 200% tompany has an additional
$170.0 million of available credit under these d@réatilities with two banks which is further receat by $39.2 million in letters of credit the
Company maintains. Subsequent to March 31, 20@7Ctmpany repaid $10.0 million on these notes. @edit facility contains a reduction
clause, under which the maximum facility amountrdases by $25.0 million on June 30, 2007. Eacheflebt agreements require, among
other things, that the Company not exceed a maximatio of total debt to total capitalization and Baceed a maximum ratio of total funded
debt to earnings before interest, income taxesededion, amortization and rentals payable aséefin the credit facility. The Company v

in compliance with these covenants at March 317200

(3) Income Taxes

The Company adopted the provisions of FASB Intagpi@n No. 48 ("FIN 48"), Accounting for Uncertaynn Income Taxes, on January 1,
2007. As a result of the adoption of FIN 48, ther(pany recognized an additional $0.3 million nebility for unrecognized tax benefits,
which was accounted for as a reduction to retagadings. After recognizing the additional lialyilithe Company had a total gross liability
for unrecognized tax benefits of $5.3 million aghef adoption date, which is included in other loagn liabilities. If recognized, $3.4 millic
of unrecognized tax benefits would impact the Comyfsaeffective tax rate. Interest of $1.4 millioashbeen reflected as a component of the
total liability. It is the Company's policy to regmize as additional income tax expense the itenistefest and penalties directly related to
income taxes.

For the three month period ended March 31, 20@&fetlvere no material changes to the total amounhcognized tax benefits. The
Company does not expect any significant increasegareases for uncertain tax positions duringiizd 12 months, except for the potential
outcome of the matter discussed in Note 4.



The Company files income tax returns in the U.$l. \aarious states as well as several foreign jurisais. The Company has tax returns,
subject to examination, primarily for tax returiied during 2003 through 2007 in addition to resufited during 1999 through 2002 due to an
extension of the statute of limitations.

(4) Commitments and Contingencies
As of March 31, 2007, the Company has commitmesrtsét capital expenditures of approximately $I6ikion.

During first quarter 2006, in connection with ardawf the Company's federal income tax returngfieryears 1999 to 2002, the Company
received a notice from the Internal Revenue Ser/iEs") proposing to disallow a significant taxdiestion. This deduction is a timing
difference between financial reporting and tax répg and, if the Company did not ultimately prdyaiould result in interest charges, which
the Company records as a component of income fagrese in the Company's financial statements. Thiag difference deduction reversed
in the Company's 2004 income tax return. The Comffited a protest in this matter in April 2006, whiis currently under review by an IRS
appeals officer. The initial conference with th@egls officer occurred in March 2007. The Compamy its tax advisors believe the
Company has a strong position and, therefore jstithe the Company has not recorded an accruahferest for this issue in the financial
statements. It is possible the Company may nanately prevail in its position, which may have atenil impact on the Company's financial
condition. The Company estimates the accrued istemet of taxes, if the Company would not preiraits position with the IRS to be
approximately $6.2 million as of March 31, 2007.

(5) Earnings Per Share

Basic earnings per share is computed by dividingnumeme by the weighted-average number of comrhanes outstanding during the
period. The difference between basic and dilutediegs per share for all periods presented is dubd common stock equivalents that are
assumed to be issued upon the exercise of sto@dnspihe computation of basic and diluted earnaysshare is shown below (in thousa
except per share amounts).

Three Months Ended
M arch 31
2007 2006

Net income $ 15,6 68 $ 22,029
Weighted-average common shares outstanding 74,7 73 79,445
Common stock equivalents 1,4 43 1,518
Shares used in computing diluted earnings

per share 76,2 16 80,963
Basic earnings per share $ . 21 $ .28
Diluted earnings per share $ . 218 .27



Options to purchase shares of common stock whigh watstanding during the periods indicated abbuéwere excluded from the
computation of diluted earnings per share becawseption purchase price was greater than the g@emarket price of the common shares,
were:

Three Months Ended
March 31
2007 2006
Number of shares under option 29,50 0
Range of option purchase prices $19.26 - $20.36

(6) Stock Based Compensation

The Company's Stock Option Plan (the "Stock OpRtan") is a nonqualified plan that provides for ¢nant of options to management
employees. Options are granted at prices equaktotarket value of the common stock on the dateptien is granted.

Options granted become exercisable in installmiais six to seventy-two months after the date afngr The options are exercisable over a
period not to exceed ten years and one day frorddkeof grant. The maximum number of shares ofrcomstock that may be optioned
under the Stock Option Plan is 20,000,000 shares.maximum aggregate number of options that mayréeted to any one person under the
Stock Option Plan is 2,562,500 options. At March&107, 8,892,407 shares were available for grgradditional options.

Effective January 1, 2006, the Company adoptec®tant of Financial Accounting Standards ("SFAS") 23 (revised 2004), Share-Based
Payment ("No. 123R") using a modified version @& girospective transition method. Under this trémsimethod, compensation cost is
recognized on or after the required effective datehe portion of outstanding awards for which thguisite service has not yet been
rendered, based on the grant-date fair value aktlagvards calculated under SFAS No. 123 for ergr@gnition or pro forma disclosures.
Stock-based employee compensation expense fonttbe months ended March 31, 2007 and 2006 wasdilidn and $0.7 million,
respectively, and is included in salaries, wageskamefits within the consolidated statements obine. The total income tax benefit
recognized in the income statement for stock-basetpensation arrangements was $0.2 million and ®dli®n for the three months ended
March 31, 2007 and 2006, respectively. There wasunaulative effect of initially adopting SFAS Nad23R.
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The following table summarizes Stock Option Plativitg for the three months ended March 31, 2007:

Weighted
Average
Number Weighted Remaining  Aggregate
of Average Contractual Intrinsic
Options Exercise Term Value
(in 000's) Price ($) (Years) (in 000's)
Outstanding at beginning of period 4,565 $ 11.03
Options granted - $ -
Options exercised (61) $ 9.52
Options forfeited - $ -
Options expired 2) $ 7.35
Outstanding at end of period 4,502 $ 11.05 468 $ 32,215
Exercisable at end of period 3,304 $ 924 3.82 $ 29,542

The Company granted no stock options during theetimonth periods ended March 31, 2007 and 2006faiihealue of stock option grants
are estimated using a Black-Scholes valuation mddhe total intrinsic value of share options ex&ediduring the three months ended March
31, 2007 and 2006 was $0.6 million and $4.7 milli@spectively. As of March 31, 2007, the totalagagnized compensation cost related to
nonvested stock option awards was approximatel® 8@lion and is expected to be recognized oveemted average period of 1.3 years.

Although the Company does not a have a formal pdticissuing shares upon exercise of stock optisash shares are generally issued from
treasury stock. From time to time, the Companyrkasrchased shares of its common stock, the timimtgamount of which depends on
market and other factors. Historically, the shaeguired under these regular repurchase programesgnavided sufficient quantities of stock
for issuance upon exercise of stock options. Basecurrent treasury stock levels, the Company doggxpect the need to repurchase
additional shares specifically for stock option miges during 2007.

The Board has approved and adopted an amende@stated option plan and renamed the amended mdWtarner Enterprises, Inc. Equity
Plan” (the "Equity Plan"), pursuant to which it lif the plan is approved by the stockholdersabke to grant shares of restricted stock and
grant awards of stock options and stock appreciatghts to employees and non- employee direcidis.amended and restated Equity Plan
is being proposed for stockholder approval at ttagy 18, 2007 Annual Meeting of Stockholders. If tlhiepgmsed plan amendments are not
approved by stockholders, the current plan willtoare in its current form.

(7) Segment Information

The Company has two reportable segments - Truckloadsportation Services and Value Added Servités$"). The Truckload
Transportation Services segment consists of sixatipg fleets that have been aggregated sincehthey similar economic characteristics i
meet the other aggregation criteria of SFAS No., TB4closures about Segments of an Enterprise atatd®l Information. The Dedicated
Services fleet provides truckload services requingd specific customer, generally for a distribatcenter or manufacturing facility. The
medium-to-long-haul Van fleet transports a varigtgonsumer, nondurable products and other comiesdit truckload quantities over
irregular routes using dry van trailers. The Reglahort-haul fleet provides comparable truckload service within five geographic regions.
The Expedited fleet provides time- sensitive troekl services utilizing driver teams. The Flatbed Gemperature-Controlled fleets provide
truckload services for products with specializedlérs. Revenues for the Truckload Transportatiervises
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segment include non-trucking revenues of $3.1 amilin first quarter 2007 and $2.8 million in ficagarter 2006, which consist primarily of
the portion of shipments delivered to or from Mexiehere the Company utilizes a third-party capagrtyvider.

The VAS segment, which generates the majority ef@ompany's non- trucking revenues, provides ttwokerage, intermodal, and freight
transportation management (single-source logistacsyvell as a newly expanded international protinet

The Company generates other revenues relatedrtbpiity equipment maintenance, equipment leasingptret business activities. None
these operations meet the quantitative threshplorti@g requirements of SFAS No. 131. As a resh#se operations are grouped in "Other"
in the table below. "Corporate” includes revenuss expenses that are incidental to the activitidhkedCompany and are not attributable to
any of its operating segments. The Company doeprepare separate balance sheets by segment amthsidt, assets are not separately
identifiable by segment. The Company has no sigguifi intersegment sales or expense transactiongthed result in adjustments necessary
to eliminate amounts between the Company's segments

The following tables summarize the Company's seginéormation (in thousands of dollars):

Revenues
T hree Months Ended
March 31
2007 2006

Truckload Transportation Services $ 429,807 $ 432,997
Value Added Services 69,877 56,171
Other 3,602 1,862
Corporate 627 892
Total $ 503,913 $ 491,922

Operating Income

T hree Months Ended
March 31
2007 2006

Truckload Transportation Services $ 23,776 $ 35,083
Value Added Services 2,940 1,511
Other 829 463
Corporate (279) (235)
Total $ 27,266 $ 36,822

(8) Related Party Transactions

On February 8, 2007, Werner Enterprises, Inc. (@@mmpany") entered into a revised Lease Agreenedfective as of the 21st day of May
2002

(the "Lease Agreement"), and a License Agreemént'{ticense Agreement")

with Clarence L. Werner, Trustee of the Clarenc®erner Revocable Trust (the "Trust"). Clarenc&erner, Chairman of the Board of the
Company, is the sole trustee of the Trust. The édageement and License Agreement were approveldebglisinterested members of the
Board of Directors at the Board's February 8, 2@@eting. The Lease Agreement was originally entaredbetween the parties as of May
21, 2002 with a 10-
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year lease term commencing June 1, 2002 (the "R688e Agreement"

The Lease Agreement covers the lease of land cemgrapproximately 35 acres (referred to as thalfieoPremises"), with improvements
consisting of lodging facilities and a sportingyctange which are used by the Company for busimestings and customer promotion. The
2002 Lease Agreement provided for a non-exclusoenke to use for hunting purposes a contiguousopoof farmland comprising
approximately 580 acres (referred to as the "FarthRremises"), which license rights were deletethfthe Lease Agreement and separated
into the License Agreement.

The Lease Agreement's currentyléar term expires May 31, 2012, and provides th@@my the option to extend the lease for two aloli
5- year periods, through 2017 and 2022, respegtitfider the Lease Agreement, the Company makasshnental payments of One Dollar
($1.00) per year, and is responsible for the regte taxes and maintenance costs on the Lodgdadeewhich totaled approximately $44 (in
thousands) for 2006.

Option to Purchase Rights: Under the Lease Agregraeany time during the lease or any extensiengf, the Company has the option to
purchase the Lodge Premises from the Trust atiit®ot market value, excluding the value of alsk#old improvements made by the
Company. The Company also has a right of firstgalfto purchase the Lodge Premises, or any paddhef the Trust has an offer from an
unrelated third party to purchase the Lodge PresniBee Trust has the option at any time duringebse to demand that the Company
exercise its option to purchase the Lodge Prenaisiés current market value, excluding the valualbfeasehold improvements made by the
Company. If the Company elects not to purchasé tlige Premises as demanded by the Trust, thendimp&hy's option to purchase at any
time during the lease is forfeited; however, thenpany will still have the right of first refusal thirespect to a purchase offer from an
unrelated third party. If the Company terminatesitkase Agreement prior to the expiration of tligainl10-year term and elects not to
purchase the Lodge Premises from the Trust, thei thst agrees to pay the Company the cost oéadldhold improvements, less
accumulated depreciation calculated on a straightdasis over the term of the Lease Agreemeny€ais). If at the termination of the initial
10- year lease term, or any of the two 5-year reh@ariods, the Company has not exercised its optigourchase the Lodge Premises at its
current market value, the leasehold improvementste the property of the Trust. However, it is@@mpany's current intention to exercise
its option to purchase the Lodge Premises at it®ntimarket value prior to the completion of thigtial 10-year lease period or any of the t
5-year renewal periods. The Company has made lelasighprovements to the Lodge Premises of approteim&6.1 million since the
inception of leasehold arrangements commencin®@g# 1

The revisions to the Lease Agreement removed theigions relating to the Farmland Premises, ab®gffective date of the 2002 Lease
Agreement, including the description of option toghase rights described above, from the agreeraedtthe Company and the Trust entt
into the separate License Agreement defining ttesipective rights with respect to the Farmland Bsesa Under the License Agreement, the
Company and its invitees are granted a non-exa@usiht to hunt and fish on the Farmland Premifesa term of one-year, which is
automatically renewable unless either party tertemaot less than 30 days prior to the end of tiheeat annual term. The Trust agrees to use
its best efforts to maintain a Controlled Shootkrga Permit on the Farmland Premises while theriseeAgreement is in effect, and to
maintain the land in a manner to maximize huntioget for game birds. In consideration of the lieetshunt and fish on the Farmland
Premises, the Company agrees to pay the Trust aoraraqual to the real property taxes and spessgssments levied on the land, and the
cost of all fertilizer and seed used to maintamhiinting cover and crops located on the land. $asts were approximately $29 (in
thousands) for 2006.
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Copies of the Lease Agreement and License Agreearerftled as exhibits to this 10-Q and are incoaped by reference to the Company's
Annual Report on Form 10-K for the year ended Ddwemn31, 2006.

Item 2. Management's Discussion and Analysis of Famcial Condition and Results of Operations.

This report contains historical information, as eed forward- looking statements that are baseifmnmation currently available to the
Company's management. The forward-looking statesrarthis report, including those made in this I2niManagement's Discussion and
Analysis of Financial Condition and Results of Ggiems", are made pursuant to the safe harbor gions of the Private Securities Litigation
Reform Act of 1995, as amended. The Company bdigwe assumptions underlying these forward-lookilagements are reasonable based
on information currently available; however, anytleé assumptions could be inaccurate, and theredoteal results may differ materially
from those anticipated in the forwalmbking statements as a result of certain riskswanmbrtainties. These risks include, but are moitdid to
those discussed in Item 1A, "Risk Factors", of@wnpany's Annual Report on Form 10-K for the yeateel December 31, 2006. Caution
should be taken not to place undue reliance ondaiviooking statements made herein, since therstatts speak only as of the date they are
made. The Company undertakes no obligation to plyhiglease any revisions to any forward- lookitefesments contained herein to reflect
events or circumstances after the date of thisrtewdo reflect the occurrence of unanticipatedrgs.

Overview:

The Company operates in the truckload sector ofrtheking industry, with a focus on transportingisomer nondurable products that ship
more consistently throughout the year. The Comgasyccess depends on its ability to efficiently aggmits resources in the delivery of
truckload transportation and logistics servicegg@ustomers. Resource requirements vary withooost demand, which may be subject to
seasonal or general economic conditions. The Coy'gpability to adapt to changes in customer trartagion requirements is a key element
in efficiently deploying resources and in makingital investments in tractors and trailers. Althbuge Company's business volume is not
highly concentrated, the Company may also be aftkby the financial failure of its customers opsd of a customer's business from time-to-
time.

Operating revenues consist of trucking revenuesigged by the six operating fleets in the Truckldsahsportation Services segment
(dedicated, medium-to-long-haul van, regional sheauil, expedited, flatbed, and temperature-corddland nortrucking revenues generat
primarily by the Company's VAS segment. The Comfmmyuckload Transportation Services segment (Ktnad segment") also includes a
small amount of non-trucking revenues, which cdnsisnarily of the portion of shipments delivereddr from Mexico where it utilizes a
third-party capacity provider. Non-trucking revesueported in the operating statistics table ineltitbse revenues generated by the VAS
segment, as well as the non-trucking revenues gtatkby the truckload segment. Trucking revenueswated for approximately 85% of
total operating revenues in first quarter 2007, amd-trucking and other operating revenues accouioteapproximately 15%.

Trucking services typically generate revenue oerarpile basis. Other sources of trucking revengtuite fuel surcharges and accessorial
revenue such as stop charges, loading/unloadimgetaand equipment detention charges. Becaussuteiarge revenues fluctuate in
response to changes in the cost of fuel, theseuegeare identified separately within the operasitagistics table and are excluded from the
statistics to provide a more meaningful comparisetween periods. Non-trucking revenues generatedflaet whose operations are part of
the truckload segment are included in non-truckewgenues in the operating statistics table sottimatevenue statistics in the table are
calculated using only the revenues generated byaogrowned and owner-operator trucks. The key
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statistics used to evaluate trucking revenuesueiuad fuel surcharges, are average revenues morti@er week, the pamile rates charged-
customers, the average monthly miles generatettqetor, the average percentage of empty milesavieeage trip length, and the average
number of tractors in service. General economialitaims, seasonal freight patterns in the truckimdustry, and industry capacity are key
factors that impact these statistics.

The Company's most significant resource requiremarg company drivers, owner-operators, tractaa#ets, and related costs of operating
its equipment (such as fuel and related fuel tasteger pay, insurance, and supplies and maintez)aiitie Company has historically been
successful mitigating its risk to increases in fogtes by recovering additional fuel surchargestfiits customers that recoup a majority of
increased fuel costs; however, there is no assearduat current recovery levels will continue inuitgt periods. The Company's financial res
are also affected by availability of company drsvand owner-operators and the market for new aed tevenue equipment. Because the
Company is self-insured for a significant portidrcargo, personal injury, and property damage cdadm its revenue equipment and for
workers' compensation benefits for its employeapgemented by premiumased coverage above certain dollar levels), filmhnesults ma
also be affected by driver safety, medical coststher, the legal and regulatory environment, hedbsts of insurance coverage to protect
against catastrophic losses.

A common industry measure used to evaluate thetgipdfty of the Company and its trucking operatiihgpts is the operating ratio (operating
expenses expressed as a percentage of operatamgies). The most significant variable expensedradct the trucking operation are dri
salaries and benefits, payments to owner-operétaisided in rent and purchased transportation es@g fuel, fuel taxes (included in taxes
and licenses expense), supplies and maintenanténsurance and claims. These expenses generajlyoased on the number of miles
generated. As such, the Company also evaluates tlosss on a per-mile basis to adjust for the irnpa¢he percentage of total operating
revenues caused by changes in fuel surcharge resgper-mile rates charged to customers, and nekitrg revenues. As discussed further
in the comparison of operating results for firsadar 2007 to first quarter 2006, several industige issues, including a softer freight marl
volatile fuel prices, and a challenging driver tettng and retention market, could cause costadoeiase in future periods. The Company's
main fixed costs include depreciation expensermtors and trailers and equipment licensing feesuded in taxes and licenses expense).
Depreciation expense has been affected by the ngimeeemission standards that became effectivectol@@r 2002 (phase 1) for all newly
purchased trucks, which have increased truck psechasts. In addition, beginning in January 200¥%wa set of more stringent engine
emission standards mandated by the Environmentéé&ion Agency ("EPA") became effective for alivhg manufactured trucks. The
Company expects that the engines produced und@O0thé standards will be less fusfficient and have a higher cost than the curragtres.
The trucking operations require substantial cagfeeditures for the purchase of tractors and tiler 2005 and 2006, the Company
accelerated its normal three-year replacement dgcleompanyswned tractors. These purchases were funded byasbtfrom operations a
financing available under the Company's existireglitrfacilities, as management deemed necessaeyCompany's new truck fleet will allc
it to delay purchases of trucks with the 2007 eegjirCapital expenditures for tractors in 2007 apeeeted to be substantially lower.

Non-trucking services provided by the Company, pritgattirough its VAS division, include freight managent (single-source logistics),
truck brokerage, and intermodal, as well as a nexfyanded international product line, as discu$seler on page 17. Unlike the Compar
trucking operations, the non-trucking operatioreslass asset-intensive and are instead dependemtqualified employees, information
systems, and the services of qualified third-pegpyacity providers. The most significant expensmitelated to these ndrucking services i
the cost of transportation paid by the Companyia{party capacity providers, which is recordedexs and purchased transportation
expense. Other expenses include salaries, wageseamdits, and computer hardware and software digien. The Company evaluates the
non-trucking operations by reviewing the gross rimapgrcentage (revenues less rent and purchaseptdation expense expressed as a
percentage of revenues) and the
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operating income percentage. The operating incaeneeptage for the non- trucking business is lowan those of the trucking operations,
but the return on assets is substantially higher.

Results of Operations:

The following table sets forth certain industryale¢garding the freight revenues and operatiotiseo€ompany for the periods indicated.

Three Months Ended
March 31 %

2007 2006 Change

Trucking revenues, net of fuel surcharge (1) $ 366,306 $368,256 -0.5%
Trucking fuel surcharge revenues (1) 60,383 61,888 -2.4%
Non-trucking revenues, including VAS (1) 72,951 58,980 23.7%
Other operating revenues (1) 4,273 2,798 52.7%

Operating revenues (1) $ 503,913 $491,922 2.4%
Operating ratio (consolidated) (2) 94.6% 92.5%
Average monthly miles per tractor 9,519 9,834 -3.2%
Average revenues per total mile (3) $1.444  $1.448 -0.3%
Average revenues per loaded mile (3) $1.676 $1.663 0.8%
Average percentage of empty miles 13.84% 12.91%
Average trip length in miles (loaded) 572 585 -2.2%
Total miles (loaded and empty) (1) 253,714 254,317 -0.2%
Average tractors in service 8,884 8,620 3.1%
Average revenues per tractor per week (3) $3,172  $3,286 -3.5%
Total tractors (at quarter end)

Company 7,976 7,820

Owner-operator 824 830

Total tractors 8,800 8,650
Total trailers (truck and intermodal,
quarter end) 25,160 25,080

(1) Amounts in thousands.
(2) Operating expenses expressed as a percentag e of operating revenues.

Operating ratio is a common measure in the tr ucking industry used to

evaluate profitability.
(3) Net of fuel surcharge revenues.
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The following table sets forth the revenues, oplegagéxpenses, and operating income for the truckizgment. Revenues for the truckload
segment include non-trucking revenues of $3.1 amliind $2.8 million for the three-month periodseshtarch 31, 2007 and 2006,

respectively, as described on page 10.

2007
Truckload Transportation Services
(amounts in 000's) $
Revenues $ 429,807
Operating expenses 406,031
Operating income $ 23,776

Three Months Ended

March 31
2006
% $ %

100.0 $ 432,997 100.0
94.5 397,914 91.9

Higher fuel prices and higher fuel surcharge cdilbers have the effect of increasing the Compamysolidated operating ratio and the
truckload segment's operating ratio when fuel sangdss are reported on a gross basis as revenuss veatting against fuel expenses.
Eliminating fuel surcharge revenues, which are gahea more volatile source of revenue, providesae consistent basis for comparing the
results of operations from period to period. Théofeing table calculates the truckload segmentarafing ratio as if fuel surcharges were

excluded from revenue and instead reported asiwetied of operating expenses.

200
Truckload Transportation Services
(amounts in 000's) $
Revenues $ 429,80

Less: trucking fuel surcharge revenues

Operating expenses 406,03

Less: trucking fuel surcharge revenues

Operating expenses, net of fuel
surcharges 345,64

Operating income $ 23,77

Three Months Ended

March 31
7 2006
% $ %
7 $ 432,997
3 61,888

The following table sets forth the ndmuicking revenues, rent and purchased transpantatiol other operating expenses, and operating ia
for the VAS segment. Other operating expensesh®MAS segment primarily consist of salaries, waayes benefits expense. VAS also
incurs smaller expense amounts in the suppliesradtenance, depreciation, rent and purchasedpiatagion (excluding third-party
transportation costs), communications and utiljitteesl other operating expense categories.

Value Added Services (amounts in 000's)

Revenues $ 69,87
Rent and purchased transportation expense
Gross margin 7,94
Other operating expenses 5,00

Operating income $ 294

Three Months Ended

March 31
7 2006
% $ %

7 100.0 $ 56,171 100.0

9 88.6 50,891 90.6
114 5280 9.4

3,769 6.7

©
~
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Three Months Ended March 31, 2007 Compared to TMiegths Ended March 31,
2006

Operating Revenues

Operating revenues increased 2.4% for the threghm@mded March 31, 2007, compared to the samedpefithe prior year. Excluding fuel
surcharge revenues, trucking revenues decreas&ddug primarily to a 0.3% decrease in average teg&per total mile, excluding fuel
surcharges, and a 3.2% decrease in average monilbly per tractor, offset by a 3.1% increase inaterage number of tractors in service.
The average percentage of empty miles increas#8.8%6 in first quarter 2007 from 12.9% in first giea 2006. Although average revenues
per loaded mile increased 0.8% in first quarter7289 compared to first quarter 2006, the highertgmmiles percentage was a contributing
factor in the decline in average revenue per nml@ ¢otal mile basis. A significant portion of tinerease in the empty mile percentage an
decrease in average miles per truck are due tsater freight market.

An increase in truck capacity and softness in fredemand made for a continued challenging markétst quarter 2007. January 2007 be
with an unusually low level of freight demand. fgtei bookings were lower each week in first qua2@d7 compared to the same weeks in
each of the prior three years. However, Werner egpeed the typical seasonal improvement in fredgrhand as first quarter 2007 develc
from January to March. The softness in the houaimdjautomotive sectors that are not large market@/erner caused carriers that serve
these markets to compete more aggressively inghsurner non-durable markets principally servedhey@ompany. In addition, moderating
economic growth and inventory tightening also dbitted to lower freight volumes. These factors #rasignificant increase in truck supply
caused by the large truck pre-buy in advance ohéve January 2007 engine emission standards led¢dmnpetitive environment in first
quarter 2007.

The Company has historically served its partnetatusrs by making available a portion of its 3,000k Van solo driver fleet to meet their
flex and surge shipment needs, at contractuallgexjterms and rates. This fleet, which has thaggteaxposure to the spot freight market,
faced the most operational challenges during tlsé gveral months. To better match freight ands@nd to improve profitability, in March
2007 the Company began reducing its Van fleet ytRfcks over a 60-day period. Management has cetegbkhe initial 250 truck reduction
and has begun further reductions beyond the irt6al trucks to achieve the operational efficieneied profitability expectations for this fle
In addition, the Company is meeting with its partogstomers to explain the Company's goal of cotimgitL00% of Van capacity on a daily
basis. Depending on used truck and trailer mareditions and the Company's equipment needs oitlier truck fleets, the reduction in the
Van fleet may result in an increase in truck aaddr sales.

Fuel surcharge revenues, which represent collecfimm customers for the higher cost of fuel, daseel to $60.4 million in first quarter 20
from $61.9 million in first quarter 2006. To lesshe effect of fluctuating fuel prices on the Comypa margins, the Company collects fuel
surcharge revenues from its customers. The Compémsl surcharge programs are designed to recaubigfner cost of fuel from customers
when fuel prices rise and provide customers wighiiénefit of lower costs when fuel prices decliftee truckload industry's fuel surcharge
standard is a one-cent per mile increase in rateviery five-cent per gallon increase in the Dapartt of Energy ("DOE") weekly retail on-
highway diesel prices that are used for most fusdtsarge programs. These programs have historieatypled the Company to recover
approximately 70% to 90% of the fuel price increagehe remaining 10% to 30% is generally not recalvie due to empty miles not billable
to customers, out-of-route miles, truck idle tiraad the volatility in the fuel prices as pricesmfpa rapidly in short periods of time.

VAS revenues increased 24.4% to $69.9 million fierthree months ended March 31, 2007 from $56.fomilor the three months ended
March 31, 2006. VAS revenues consist primarilyratk brokerage, intermodal,
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freight management (singksurce logistics), as well as the newly expandegtational product line described below. Brokeregetinued ti
produce strong results with 32% revenue growth&h8é million of operating income improvement. Brodge is generating an annualized
revenue run rate of $115 million with a carrierda$ approximately 5,000 qualified carriers. Freéiytanagement, the Company's single
source logistics solution and largest VAS servitfering, produced 9% revenue growth and $0.3 ntilldd operating income improvement.
Freight Management continues to secure new VASegsithat is generating growth across all Compasinbss units. Intermodal produced
46% revenue growth and $0.3 million of net opematimargin improvement, as the Company started bamgfrom intermodal strategy
changes that were implemented during fourth qu2@66 and first quarter 2007.

Werner Global Logistics ("WGL"), VAS' internationsérvice offering, is fully prepared to assist oustrs with innovative global supply
chain solutions. All necessary business licensge bhaen obtained to conduct business in Chinaaailitdte international freight shipments;
an experienced management team is fully staffedrantked in Shanghai, Shenzen and Omaha; and W& kuessfully managed hundreds
of international container shipments to date. Qustodevelopment efforts are actively in process\ai@l is expected to be a positive
operating income contributor later this year. Wertlgrough its subsidiary companies, is a licerige®l NVOCC, U.S. Customs Broker, Cl;

A Freight Forwarder in China, licensed China NvVO&tl a TSA approved Indirect Air Carrier.

Operating Expenses

Operating expenses, expressed as a percentagerafing revenues, were 94.6% for the three montdedMarch 31, 2007, compared to
92.5% for the three months ended March 31, 2006aise the Company's VAS business operates witlvex loperating margin and a higher
return on assets than the trucking business, thethrin VAS business in first quarter 2007 compauefirst quarter 2006 contributed to the
increase in the Company's overall operating ratiqense items that impacted the overall operatitig are described on the following pag
The tables on page 15 show the operating ratio®parhting margins for the Company's two reportablgments, Truckload Transportation
Services and Value Added Services.

The following table sets forth the cost per totdkerf operating expense items for the truckloaghsent for the periods indicated. The
Company evaluates operating costs for this segoreatper-mile basis, which is a better measureteehfor comparing the results of
operations from period to period.

Th ree Months Ended Increase
March 31 (Decrease)

2007 2006 per Mile

Salaries, wages and benefits $ 0.574 $0.563 $0.011
Fuel 0.349 0.347 0.002
Supplies and maintenance 0.148 0.143 0.005
Taxes and licenses 0.118 0.115 0.003
Insurance and claims 0.095 0.075 0.020
Depreciation 0.161 0.157 0.004
Rent and purchased transportation 0.151 0.146 0.005
Communications and utilities 0.020 0.019 0.001
Other ( 0.016) 0.000 (0.016)

Owner-operator costs are included in rent and @seth transportation expense. Owner-operator nslaspercentage of total miles were
unchanged at 11.8% for first quarter 2007 and €jtstrter 2006, which
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resulted in essentially no shifting of costs betvesnt and purchased transportation and other egpeategories. Owner-operators are
independent contractors who supply their own traata driver and are responsible for their opegatixpenses including fuel, supplies and
maintenance, and fuel taxes.

Salaries, wages and benefits for non-drivers irsg@an first quarter 2007 compared to first qua2#6 due to an increase in personnel to
support the growth in the VAS segment that doegyjroerate miles. The increase in salaries, wagebamefits of 1.1 cents per mile for the
truckload segment is primarily the result of aduiil amounts paid to drivers such as layover payodimer discretionary pay items used to
compensate drivers in the challenging freight emiinent, an increase in the percentage of dedifigtetdtrucks, and higher group health
insurance costs due to less favorable claims expegiin first quarter 2007, offset by decreasegarkers' compensation expense and state
unemployment taxes. Non-driver salaries, wagesbanéfits for the truckload segment increased oeramle basis due to the effect of the
lower miles generated per truck.

The Company renewed its workers' compensation amegr coverage, and for the policy year beginningl 2007, the Company continues to
maintain a self-insurance retention of $1.0 millger claim and is no longer responsible for an ahaggregate amount of $1.0 million for
claims above $1.0 million and below $2.0 milliohefCompany's workers' compensation insurance presiiar the policy year beginning
April 1, 2007 are slightly higher than the previqaaicy year, but the Company expects to realiz savings from eliminating the aggregate
between $1.0 million and $2.0 million.

The driver market remains challenging, but is @ifficult than a year ago. Normally going into thiering season, the driver market is very
difficult due to seasonal construction and hougitg that become available with improving weath@rditions. The current weakness in
these industries and other factors are helpingangthe Company's driver availability. However, @@mpany anticipates that the
competition for qualified drivers will continue b® high and cannot predict whether it will expeceghortages in the future. If such a
shortage were to occur and additional increasdsiver pay rates were necessary to attract anthrétavers, the Company's results of
operations would be negatively impacted to thergxteat corresponding freight rate increases wetehtained.

Fuel increased 0.2 cents per mile for the truckleginent due to higher average diesel fuel pricesipared to the same month in the prior
year, fuel costs were 10 cents per gallon lowdainuary 2007, 5 cents per gallon higher in Febrd@6y, and 14 cents per gallon highe
March 2007. Fuel prices began to fall in the lali@lf of April, but still averaged 4 cents per gallhigher in April 2007 than in April 2006. In
addition, the industry-wide adoption of ultra-lowlfsir diesel beginning in fourth quarter 2006 reeldieniles per gallon. For first quarter 2007
compared to first quarter 2006, net fuel costsdado-cent negative impact on earnings per shdre.Jompany includes all of the following
items in the calculation of the impact of fuel arr@ngs for both periods: (1) average fuel pricegadlon, (2) fuel reimbursements paid to
owner-operator drivers, (3) miles per gallon, afidoffsetting fuel surcharge revenues from custemer

Shortages of fuel, increases in fuel prices, donaig of petroleum products can have a materidlyerse effect on the operations and
profitability of the Company. The Company is unatdgredict whether fuel price levels will continteeincrease or decrease in the future or
the extent to which fuel surcharges will be cokecfrom customers. As of March 31, 2007, the Comeaa no derivative financial
instruments to reduce its exposure to fuel prigettlations.

Supplies and maintenance for the truckload segimergased 0.5 cents on a per-mile basis in firattgu 2007 due primarily to increases in
over-the-road tractor repairs and the effect ofdomiles per truck.
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Taxes and licenses for the truckload segment iseck8.3 cents per total mile due primarily to iases in state fuel tax rates and the effect of
lower miles per truck.

Insurance and claims for the truckload segmentamed 2.0 cents on a per-mile basis due primariytincrease in the frequency of claims
in first quarter 2007 compared to first quarter @0Bor the policy year that began August 1, 2066,Gompany is responsible for the first ¢
million per claim with an annual aggregate of $2llion for claims between $2.0 million and $3.0llion, and the Company is fully insured
(i.e., no aggregate) for claims between $3.0 mmilmd $5.0 million. For claims in excess of $5.0ion and less than $10.0 million, the
Company is responsible for the first $5.0 millidrctaims in the policy year. The Company maintdiability insurance coverage with
reputable insurance carriers substantially in excéshe $10.0 million per claim. The Company'sility insurance premiums for the policy
year beginning August 1, 2006 were slightly higtiemn the previous policy yes:

Depreciation expense for the truckload segmeneas®d 0.4 cents on a per-mile basis in first quaf@7 due primarily to higher costs of
new tractors with the post-October 2002 enginesth@dmpact of lower miles per truck.

Rent and purchased transportation consists mafrgayments to third-party capacity providers in Y&S and other non-trucking operations
and payments to own@perators in the trucking operations. As showmaYAS statistics table on page 15, rent and pgeth&ransportatic
expense for the VAS segment increased in resporisiglier VAS revenues. These expenses generalydegrending on changes in the
volume of services generated by the segment. VA®ied its rent and purchased transportation expessepercentage of VAS revenues to
88.6% in first quarter 2007 compared to 90.6% st fijuarter 2006.

Rent and purchased transportation for the truckkegnent increased 0.5 cent per total mile in justrter 2007 due primarily to an increase
of the van and regional over-the-road owner-opesagettiement rate by two cents per mile effecifiayy 1, 2006. To a lesser extent, higher
fuel prices necessitated higher reimbursementsvttieooperators for fuel ($7.5 million for first quart2®07 compared to $7.3 million for fii
guarter 2006). The Company's customer fuel surehairggrams do not differentiate between miles geedrby Company-owned trucks and
miles generated by owner-operator trucks; thusirtbeease in owneoperator fuel reimbursements is included with Conypfaiel expenses
calculating the per-share impact of higher fuet@sion earnings.

The Company continues to experience difficultyeating and retaining owner-operator drivers duthgochallenging operating conditions
including inflationary cost increases that arergeponsibility of the owner-operators. The numbesvener-operators decreased slightly to
824 as of March 31, 2007 from a total of 830 ablafch 31, 2006 (a 0.7% decrease). The Companyiktsibally been able to add
company-owned tractors and recruit additional campgdrivers to offset any decreases in owner-opesatba shortage of owner-operators
and company drivers were to occur and additionak@ses in per mile settlement rates became negdéssatract and retain owneperators
the Company's results of operations would be negigtimpacted to the extent that correspondingyfierate increases were not obtained.

Other operating expenses for the truckload segoexreased 1.6 cents per mile in first quarter 2@&ins on sales of assets (a reduction of
other operating expenses), primarily trucks anitens decreased to $6.2 million in first quart®02 compared to $8.8 million in first quarter
2006. As planned, in first quarter 2007 the Compsalyg fewer trucks but continued to realize sokihg per truck sold, after considering the
impact of the softer freight market and higher foiétes. In first quarter 2007, the Company alsationied to sell its oldest van trailers that
fully depreciated and replace them with new trail@these trailer sales also contributed to equipmains in both first quarter 2007 and first
guarter 2006. The Company expects to continueltitse
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oldest van trailers during the remainder of 200d emntinue replacing them with new trailers.

In March 2006, a long-standing customer, APX Ldgsstinc., filed bankruptcy and is subsequentlynpdiquidated with no significant
amounts expected to be paid to unsecured credithesCompany recorded bad debt expense in firstep2006 for the full amount owed of
$7.2 million. This was reflected as an expensetime®©Operating Expenses in the Company's incontensét for first quarter 2006.

The Company's effective income tax rate (incomegsaxpressed as a percentage of income before énzoes) increased slightly to 41.8%
for first quarter 2007 from 41.3% for first quar2906.

Liquidity and Capital Resources:

During the three months ended March 31, 2007, tragany generated cash flow from operations of $68llion, a 34.3% decrease ($35.5
million) in cash flow compared to the same threeathgeriod a year ago. The decrease in cash flom fiperations is due primarily to a
slight increase in days sales in accounts recedvaldfirst quarter 2007 compared to a decreasays dales in accounts receivable in first
quarter 2006 (principally due to reserving for &feX bankruptcy), an $0.8 million decrease in actsyrayable for revenue equipment from
December 2005 to March 2006 compared to an $8l®midecrease in accounts payable for revenue ewgnpfrom December 2006 to
March 2007, and lower net income in first quarte®@2 Cash flow from operations enabled the Compamyake net capital expenditures,
make net repayments of debt, and repurchase coratook as discussed below.

Net cash used in investing activities for the t-month period ended March 31, 2007 increased byod2dlion, from $6.4 million for the
three- month period ended March 31, 2006 to $29libmfor the three-month period ended March 3002. Net property additions,
primarily revenue equipment, were $31.6 million filee three-month period ended March 31, 2007 vesg® million during the same period
of 2006. The increase was due primarily to the Camypurchasing more 2006-engine tractors in fisstrtgr 2007. The average age of the
Company's truck fleet is 1.49 years at March 30,72€@bmpared to 1.25 years as of March 31, 2006 ri€hefleet will allow the Company to
delay purchases of trucks with the 2007 engines.

As of March 31, 2007, the Company has committegréperty and equipment purchases, net of tradespmfoximately $15.6 million. The
Company intends to fund these net capital experaditthrough cash flow from operations and throuigarfcing available under its existing
credit facilities, as management deems necessary.

Net financing activities used $52.1 million and ¥ fillion during the three months ended MarchZ107 and 2006, respectively. T

change from 2006 to 2007 included borrowings of.@Xfillion and repayments of outstanding debt inta$30.0 million during the three-
month period ended March 31, 2007, compared toyrepats of $60.0 million in first quarter 2006. TBempany paid dividends of $3.4
million in the three-month period ended March 3102 and $3.2 million in the threeenth period ended March 31, 2006. Financing a@a
also included common stock repurchases of $29 lioménd $19.8 million in the three-month periodsied March 31, 2007 and 2006,
respectively. From time to time, the Company hasirehased, and may continue to repurchase, shiitsscommon stock. The timing and
amount of such purchases depends on market andfatiers. As of March 31, 2007, the Company hactipased 2,291,200 shares pursuant
to its current repurchase authorization and had83800 shares remaining available for repurchase.

Management believes the Company's financial pasatdMarch 31, 2007 is strong. As of March 31, 208 Company had $17.6 million of
cash and cash equivalents and $853.6 million akstwders' equity. As of March
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31, 2007, the Company had $250.0 million of avédaivedit pursuant to credit facilities, of whidgthad borrowed $80.0 million. The credit
available under these facilities is further redubgdhe $39.2 million in letters of credit the Commy maintains. These letters of credit are

primarily required as security for insurance p@sciBased on the Company's strong financial posittmnagement foresees no significant
barriers to obtaining sufficient financing, if nesary.

Off-Balance Sheet Arrangements:

As of March 31, 2007, the Company had no non-catelrevenue equipment operating leases, and hathaparrangements that meet the
definition of an off-balance sheet arrangement.

Regulations:

Effective October 1, 2005, all truckload carrieezdme subject to revised hours of service ("HO&julations. The most significant change
for the Company from the previous regulations & trivers using the sleeper berth provision maist fat least eight consecutive hours in the
sleeper berth during their ten hours off-duty. Ryesly, drivers were allowed to split their ten haff-duty time in the sleeper berth into two
periods, provided neither period was less thanhtauars. This more restrictive sleeper berth provisorequiring some drivers to plan their
time better. The greatest impact of these HOS damngs lower mileage productivity for those custamegth multiple-stop shipments or
those shipments with pickup or delivery delays. TQvener-Operator Independent Drivers AssociationdIDA") and Public Citizen filed
petitions for review of the current HOS regulatiovith the U.S. Court of Appeals. On December 4,8@0thregudge panel heard argume
from OOIDA and Public Citizen. The appeals coumxpected to issue its ruling in the near future.

On January 18, 2007, the FMCSA published a Notideroposed Rulemaking ("NPRM") in the Federal Rigisn the use of Electronic On-
Board Recorders ("EOBRs") by the trucking industnycompliance with HOS rules. The intent of thisposed rule is to improve highway
safety by fostering development of new EOBR tecbgplfor HOS compliance, encouraging its use by meaoriers through incentives, and
requiring its use by operators with serious andinamg HOS compliance problems. Comments on th&MRvere to be received by April
18, 2007. Over eight years ago, the Company bedtlaenérst, and only, trucking company in the Unitthtes to receive authorization from
the DOT to use a global positioning system baseeass log system in place of the paper logbo@ditionally used by truck drivers to
track their daily work activities. While the Compadoes not believe the rule, as proposed, woul@ laasignificant effect on its operations
and profitability, it will continue to monitor fute developments.

Beginning in January 2007, all newly manufacturedk engines must comply with a new set of moriegént engine emission standards
mandated by the Environmental Protection AgencP 8. Trucks manufactured with these new engineseatimated to cost $5,000-
$10,000 more per truck, have slightly lower miles gallon ("mpg"), and have higher maintenancescdsit delay the cost impact of these
new emission standards, the Company kept its tileek new relative to historical company and industandards. The Company's capital
expenditures for new trucks are expected to be rfayedr in 2007. A new set of more stringent emissistandards mandated by the EPA
become effective for newly manufactured trucks beiig in January 2010.

Several states, counties and cities have enadgedidgon or ordinances restricting idling of triscfo short periods of time. This is significant
when it impacts the ability of the driver to idleettruck for purposes of operating air conditionémgl heating systems particularly while in
sleeper berth. Many of the statutes or ordinarmregsgnizing the need of the drivers to have a cowfte environment in which to sleep, h
made exceptions for those circumstances. California
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currently has such an exemption, however, the stelegrth exemption will no longer exist after Jayul 2008. We are currently working on
plans to address this issue in California. Califmtras also enacted restrictions on Transport gafition Units ("TRUs") emissions, which
are scheduled to be phased in over several yegisriaeg year-end 2008. Although legal challengey emounted, if the law becomes
effective as scheduled it will require companiesperate only compliant TRUs in California. There several alternatives for meeting these
requirements which the Company is currently evatgat

Critical Accounting Policies:
The most significant accounting policies and estimahat affect our financial statements includeftilowing:

* Selections of estimated useful lives and salvaajaes for purposes of depreciating tractors aaitets. Depreciable lives of tractors and
trailers range from 5 to 12 years. Estimates ofaggd value at the expected date of trade-in or(f@l@xample, three years for tractors) are
based on the expected market values of equipmein¢ dtme of disposal. Although the Company's aurreplacement cycle for tractors is
three years, the Company calculates depreciatiparese for financial reporting purposes using a¥igar life and 25% salvage value.
Depreciation expense calculated in this mannerimoas at the same straight-line rate, which appnaxes the continuing declining market
value of the tractors, in those instances in whittactor is held beyond the normal three-year @géculating depreciation expense using a
five-year life and 25% salvage value results ingame annual depreciation rate (15% of cost pa) yea the same net book value at the
normal three-year replacement date (55% of codlisamgy a three-year life and 55% salvage value.Qtmpany continually monitors the
adequacy of the lives and salvage values useddunlating depreciation expense and adjusts thesagstions appropriately when warranted.
* The Company reviews its long-lived assets for @anment whenever events or changes in circumstandaste that the carrying amount of
a long-lived asset may not be recoverable. An inmpemt loss would be recognized if the carrying antad the long-lived asset is not
recoverable, and it exceeds its fair value. Fogitived assets classified as held and used, i€#ingying value of the long-lived asset exceeds
the sum of the future net cash flows, it is nobregable. The Company does not separately ideasi$gts by operating segment, as tractors
and trailers are routinely transferred from onerafieg fleet to another. As a result, none of tlwenPany's long-lived assets have identifiable
cash flows from use that are largely independeth®tash flows of other assets and liabilitiesusTihe asset group used to assess
impairment would include all assets and liabilittéshe Company. Long-lived assets classified 4@ fog sale are reported at the lower of
their carrying amount or fair value less costsdih s

* Estimates of accrued liabilities for insurancel ataims for liability and physical damage lossed workers' compensation. The insurance
and claims accruals (current and long-term) arerckxd at the estimated ultimate payment amountsaentased upon individual case
estimates, including negative development, andneséis of incurred-but-not-reported losses based ppst experience. The Company's self-
insurance reserves are reviewed by an actuary swergonths.

* Policies for revenue recognition. Operating reves (including fuel surcharge revenues) and relditedt costs are recorded when the
shipment is delivered. For shipments where a thady capacity provider (including owner-operatarers under contract with the
Company) is utilized to provide some or all of #egvice and the Company is the primary obligoreigards to the delivery of the shipment,
establishes customer pricing separately from carate negotiations, generally has discretion mieaselection, and/or has credit risk on the
shipment, the Company records both revenues faddhar value of services billed by the Companyhe customer and rent and purchased
transportation expense for the
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costs of transportation paid by the Company taliird-party capacity provider upon delivery of the shipién the absence of the conditic
listed above, the Company records revenues netpanses related to third-party capacity providers.

* Accounting for income taxes. Significant manageitrjadgment is required to determine the provismmincome taxes, to determine
whether deferred income taxes will be realizeclihdr in part, and to determine the liability fonrecognized tax benefits in accordance with
the provisions of the newly adopted FIN48. Defelirembme tax assets and liabilities are measurewjesiacted tax rates expected to apply to
taxable income in the years in which those tempuadéferences are expected to be recovered oesetiVhen it is more likely that all or so
portion of specific deferred income tax assets moll be realized, a valuation allowance must babdished for the amount of deferred incc
tax assets that are determined not to be realizAblaluation allowance for deferred income taxets$ias not been deemed to be necessary
due to the Company's profitable operations. Acemli, if the facts or financial circumstances were&hange, thereby impacting the
likelihood of realizing the deferred income taxetssjudgment would need to be applied to detertiiaeamount of valuation allowance
required in any given period.

Management periodically evaluates these estimai@palicies as events and circumstances changee Hlage been no changes to these
policies that occurred during the Company's mastmefiscal quarter, except for establishing pekdio determine the liability for
unrecognized tax benefits upon adoption of FIN4&jékher with the effects of the matters discusded e, these factors may significantly
impact the Company's results of operations fronopeio period.

Accounting Standards:

In February 2006, the Financial Accounting Stand@dard ("FASB") issued SFAS No. 155, Accounting@ertain Hybrid Financial
Instruments-An Amendment of FASB Statements No.d38140. This Statement amends FASB Statement$389 Accounting for
Derivative Instruments and Hedging Activities, aal. 140, Accounting for Transfers and Servicing-ofancial Assets and Extinguishments
of Liabilities and eliminates the exemption fronpbfing Statement 133 to interests in securitizedrficial assets so that similar items are
accounted for in the same way. The provisions &SRNo. 155 are effective for all financial instruntg acquired or issued after the
beginning of the first fiscal year that begins affeptember 15, 2006. Upon adoption, SFAS No. Hsbro effect on the financial position,
results of operations, and cash flows of the Compan

In March 2006, the FASB issued SFAS No. 156, Actiogrfor Servicing of Financial Assets-An AmendmehtASB Statement No. 140.
This Statement amends FASB Statement No. 140, Axoaufor Transfers and Servicing of Financial Assend Extinguishments of
Liabilities and requires that all separately redngd servicing assets and servicing liabilitiesridgally measured at fair value, if practicable.
The provisions of SFAS No. 156 are effective athefbeginning of the first fiscal year that begifier September 15, 2006. Upon adoption,
SFAS No. 156 had no effect on the financial positi@sults of operations, and cash flows of the Eamy.

In July 2006, the FASB issued FASB Interpretatian B8 ("FIN 48"), Accounting for Uncertainty in lome Taxesan Interpretation of FAS
Statement No. 109. This interpretation prescribescagnition threshold and measurement procesedéording in the financial statements
uncertain tax positions taken or expected to bertak a tax return. Additionally, this interpretatiprovides guidance on the derecognition,
classification, accounting in interim periods, atisclosure requirements for uncertain tax positidie Company adopted the provisions of
FIN 48 on January 1, 2007, and as a result, rezedran additional $0.3 million liability for unregoized tax benefits, which was accounted
for as a reduction to retained earnings.
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In September 2006, the FASB issued SFAS No. 157 Madue Measurements. This Statement defines/lire, establishes a framework for
measuring fair value in generally accepted accagrrinciples ("GAAP"), and expands disclosuresidfair value measurements. The
provisions of SFAS No. 157 are effective as oflieginning of the first fiscal year that begins aft@vember 15, 2007. As of March 31,
2007, management believes that SFAS No. 157 wilhage a material effect on the financial positi@sults of operations, and cash flows of
the Company.

In February 2007, the FASB issued SFAS No. 159, AdieValue Option for Financial Assets and Finahtiabilities-Including an
amendment of FASB Statement No. 115. This statepemhits entities to choose to measure many fighitstruments and certain other
items at fair value. The provisions of SFAS No. B56 effective as of the beginning of an entity'st fiscal year that begins after November
15, 2007. As of March 31, 2007, management belighasSFAS No. 159 will not have a material effeatthe financial position, results of
operations, and cash flows of the Company.

Item 3. Quantitative and Qualitative Disclosures Alout Market Risk.
The Company is exposed to market risk from chaimgesmmodity prices, foreign currency exchangesadmd interest rates.
Commodity Price Risk

The price and availability of diesel fuel are subj® fluctuations due to changes in the levellobgl oil production, refining capacity,
seasonality, weather, and other market factorsoHdslly, the Company has been able to recovégrficant portion of fuel price increases
from customers in the form of fuel surcharges. Toepany has implemented customer fuel surcharggams with most of its revenue b

to offset much of the higher fuel cost per gallbhe Company cannot predict the extent to which éiidhel price levels will continue in the
future or the extent to which fuel surcharges cddctollected to offset such increases. As of M&1h2007, the Company had no derivative
financial instruments to reduce its exposure td fiuiee fluctuations.

Foreign Currency Exchange Rate Risk

The Company conducts business in Mexico and Caaadidas begun operations in Asia. Foreign currénatysaction gains and losses were
not material to the Company's results of operatfonéirst quarter 2007 and prior periods. To daigpally all foreign revenues are
denominated in U.S. dollars, and the Company resgpayment for foreign freight services primariiyu.S. dollars to reduce direct foreign
currency risk. Accordingly, the Company is not emtlty subject to material foreign currency excharage risks from the effects that
exchange rate movements of foreign currencies wioale on the Company's future costs or on futusa daws.

Interest Rate Risk

The Company had $80.0 million of debt outstandiniglarch 31, 2007. The interest rates on the vagiadle debt are based on the London
Interbank Offered Rate ("LIBOR"). Assuming this é¢wf borrowings, a hypothetical one-percentagetpioicrease in the LIBOR interest rate
would increase the Company's annual interest expeyn$800,000. The Company has no derivative filgircstruments to reduce its
exposure to interest rate increases.
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Iltem 4. Controls and Procedures

As of the end of the period covered by this repbe, Company carried out an evaluation, under tipersision and with the participation of
the Company's management, including the Comparhief Executive Officer and Chief Financial Officerf,the effectiveness of the design
and operation of the Company's disclosure conmotsprocedures, as defined in Exchange Act RulelB%e). The Company's disclosure
controls and procedures are designed to provid®mnedle assurance of achieving the desired casthjettives. Based upon that evaluation,
the Company's Chief Executive Officer and Chiefdficial Officer concluded that the Company's disglesontrols and procedures are
effective in enabling the Company to record, preceammarize and report information required tinbkided in the Company's periodic
SEC filings within the required time period.

Management, under the supervision and with thegigation of the Company's Chief Executive Offieerd Chief Financial Officer,
concluded that there have been no changes in thgp&uy's internal control over financial reportihgttoccurred during the Company's most
recent fiscal quarter that have materially affectadare reasonably likely to materially affece tiompany's internal control over financial
reporting.

The Company has confidence in its internal contold procedures. Nevertheless, the Company's mawesgeincluding the Chief Executive
Officer and Chief Financial Officer, does not expiaat the internal controls or disclosure proceduand controls will prevent all errors or
intentional fraud. An internal control system, natter how well conceived and operated, can proeidg reasonable, not absolute, assurance
that the objectives of such internal controls aet.iRurther, the design of an internal controleystnust reflect the fact that there are resc
constraints, and the benefits of controls mustetetive to their costs. Because of the inherenitditions in all internal control systems, no
evaluation of controls can provide absolute assgrdimat all control issues and instances of friuahy, within the Company have been
detected.
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PART Il
OTHER INFORMATION
Item 2. Unregistered Sales of Equity Securities andse of Proceeds.

On April 17, 2006, the Company announced that d@arBl of Directors approved an increase to its aightion for common stock repurcha:
of 6,000,000 shares. As of March 31, 2007, the Gomhad purchased 2,291,200 shares pursuant tauthisrization and had 3,708,800
shares remaining available for repurchase. The @osnmay purchase shares from time to time deperatingarket, economic, and other
factors. The authorization will continue unlesshaitawn by the Board of Directors.

The following table summarizes the Company's comstook repurchases during the first quarter of 2@@de pursuant to this authorizati
No shares were purchased during the quarter dtharthrough this program, and all purchases wederbg or on behalf of the Company :
not by any "affiliated purchaser", as defined byeRL0b-18 of the Securities Exchange Act of 1934.

Issuer Purchases of Equity Securities

Maximum Number

(or Approximate
Total Number of Dollar Value) o f
Shares (or Units) Shares (or Units) that

Total Number of
Shares (or Units) Average P

Purchased as Part of May Yet Be
rice Paid Publicly Announced Purchased Under t

Period Purchased per Share (or Unit) Plans or Programs  Plans or Program S
January 1-31, 2007 - - 5,208,800
February 1-28, 2007 1,054,900 $19. 93 1,054,900 4,153,900
March 1-31, 2007 445,100 $19. 11 445,100 3,708,800
Total 1,500,000 $19. 68 1,500,000 3,708,800
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Iltem 6. Exhibits.
Index of Exhibits

Exhibit 3(i)(A) Revised and Amended Articles of arporation (Incorporated by reference to Exhibi} 8 the Company's report on Form 10-
K for the year ended December 31, 2005) Exhibj{BfiArticles of Amendment to Articles of Incorpai@n (Incorporated by reference to
Exhibit 3(i)(B) to the Company's report on Form K @er the year ended December 31, 2006) Exhibj{B{iArticles of Amendment to
Articles of Incorporation (Incorporated by refererto Exhibit 3(i) to the Company's report on FordaQ for the quarter ended May 31, 19!
Exhibit 3(i)(D) Articles of Amendment to Articles incorporation (Incorporated by reference to Eitt#fi)(C) to the Company's report on
Form 10-K for the year ended December 31, 1998]tib®(i)(E) Articles of Amendment to Articles ohtorporation (Incorporated by
reference to Exhibit 3(i)(D) to the Company's rémor Form 10-Q for the quarter ended June 30, 2B8B)bit 3(ii) Revised and Restated By-
Laws (Incorporated by reference to Exhibit 3(iithe Company's report on Form 10-K for the yearendecember 31, 2006)

Exhibit 10.1 Lease Agreement, as amended Febry&9®, between the Company and Clarence L. Wetmastee of the Clarence L.
Werner Revocable Trust (Incorporated by referendexhibit 10.5 to the Company's report on Form 1fskKthe year ended December 31,
2006) Exhibit 10.2 License Agreement, as amendéduaey 8, 2007, between the Company and Clarentédrner, Trustee of the Clarence
L. Werner Revocable Trust (Incorporated by refeegiocExhibit 10.6 to the Company's report on Fofi¥Kifor the year ended December 31,
2006)

Exhibit 10.3 Named Executive Officer Compensatifileq herewith) Exhibit 31.1 Rule 13a-14(a)/15d-d}Certification (filed herewith)
Exhibit 31.2 Rule 13a-14(a)/15d-14(a) Certificatidiled herewith) Exhibit 32.1 Section 1350 Cedétion (filed herewith) Exhibit 32.2
Section 1350 Certification (filed herewith)
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SIGNATURES

Pursuant to the requirements of the Securities &xgh Act of 1934, the Registrant has duly causeddiport to be signed on its behalf by
undersigned thereunto duly authorized.

WERNER ENTERPRISES, INC.

Dat e: April 30, 2007 By: [/s/ John J. Steele

John J. Steele
Executive Vice President, Treasurer
and Chief Financial Oficer

Dat e: April 30, 2007 By: [/s/ James L. Johnson

James L. Johnson
Seni or Vice President, Controller and
Cor porate Secretary



EXHIBIT 10.3

WERNER ENTERPRISES, INC.
NAMED EXECUTIVE OFFICER COMPENSATION

On February 8, 2007, the Compensation Committee"Elommittee™) of the Board of Directors of Werfatterprises, Inc. (the "Company")
approved an increase to the base salary for Mig@yel.. Werner. In connection with his promotionGbief Executive Officer and additional
responsibilities, his base salary has been edtelliat $720,000 per year, effective February 97286 disclosed on the Company's previc
filed Form 8-K dated February 9, 2007.



EXHIBIT 31.1

RULE 13a-14(a)/15d-14(a) CERTIFICATION
I, Gregory L. Werner, certify that:
1. I have reviewed this quarterly report on ForraQ f Werner Enterprises, Inc.;

2. Based on my knowledge, this report does notaiormny untrue statement of a material fact or dmn#ttate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nistatdisg with respect to the period
covered by this report;

3. Based on my knowledge, the financial statememid,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amngtfe@ periods presented in this report;

4. The registrant's other certifying officer(s) drate responsible for establishing and maintaimiisglosure controls and procedures (as
defined in Exchange Act Rules 13a- 15(e) and 15&)1%&nd internal control over financial reporti@@s defined in Exchange Act Rules 13a-
15(f) and 15d-

15(f)) for the registrant and have:

a) Designed such disclosure controls and procedaresused such disclosure controls and procedoites designed under our supervision,
to ensure that material information relating to tégistrant, including its consolidated subsidisris made known to us by others within those
entities, particularly during the period in whidtig report is being prepared;

b) Designed such internal control over financigloing, or caused such internal control over fiahreporting to be designed under our
supervision, to provide a reasonable assurancediagahe reliability of financial reporting andettpreparation of financial statements for
external purposes in accordance with generally@edeaccounting principles;

c¢) Evaluated the effectiveness of the registratigslosure controls and procedures and presentidsineport our conclusions about the
effectiveness of the disclosure controls and pros] as of the end of the period covered by #psnt based on such evaluation; and

d) Disclosed in this report any change in the tegig's internal control over financial reportitngit occurred during the registrant's most
recent fiscal quarter (the registrant's fourthdisguarter in the case of an annual report) thathaterially affected, or is reasonably likely to
materially affect, the registrant's internal cohtreer financial reporting; and

5. The registrant's other certifying officer(s) drithve disclosed, based on our most recent evatuat internal control over financial
reporting, to the registrant's auditors and thataummittee of the registrant's board of direcf@nspersons performing the equivalent
functions):

a) All significant deficiencies and material weakses in the design or operation of internal cortvelr financial reporting which are
reasonably likely to adversely affect the registsaability to record, process, summarize and rtefpmaincial information; and

b) Any fraud, whether or not material, that invalveanagement or other employees who have a sigmificle in the registrant's internal
control over financial reporting.

Date: April 30, 2007

/sl Gregory L. \Werner

Gregory L. Werner
Presi dent and Chief Executive Oficer



EXHIBIT 31.2

RULE 13a-14(a)/15d-14(a) CERTIFICATION
[, John J. Steele, certify that:
1. I have reviewed this quarterly report on ForraQ f Werner Enterprises, Inc.;

2. Based on my knowledge, this report does notaiormny untrue statement of a material fact or dmn#ttate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nistatdisg with respect to the period
covered by this report;

3. Based on my knowledge, the financial statememid,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amngtfe@ periods presented in this report;

4. The registrant's other certifying officer(s) drate responsible for establishing and maintaimiisglosure controls and procedures (as
defined in Exchange Act Rules 13a- 15(e) and 15&)1%&nd internal control over financial reporti@@s defined in Exchange Act Rules 13a-
15(f) and 15d-

15(f)) for the registrant and have:

a) Designed such disclosure controls and procedaresused such disclosure controls and procedoites designed under our supervision,
to ensure that material information relating to tégistrant, including its consolidated subsidisris made known to us by others within those
entities, particularly during the period in whidtig report is being prepared;

b) Designed such internal control over financigloing, or caused such internal control over fiahreporting to be designed under our
supervision, to provide reasonable assurance reggitae reliability of financial reporting and tipeeparation of financial statements for
external purposes in accordance with generally@edeaccounting principles;

c¢) Evaluated the effectiveness of the registratigslosure controls and procedures and presentidsineport our conclusions about the
effectiveness of the disclosure controls and pros] as of the end of the period covered by #psnt based on such evaluation; and

d) Disclosed in this report any change in the tegig's internal control over financial reportitngit occurred during the registrant's most
recent fiscal quarter (the registrant's fourthdisguarter in the case of an annual report) thathaterially affected, or is reasonably likely to
materially affect, the registrant's internal cohtreer financial reporting; and

5. The registrant's other certifying officer(s) drithve disclosed, based on our most recent evatuaf internal control over financial
reporting, to the registrant's auditors and thataummittee of the registrant's board of direcf@nspersons performing the equivalent
functions):

a) All significant deficiencies and material weagses in the design or operation of internal cortvelr financial reporting which are
reasonably likely to adversely affect the registeaability to record, process, summarize and rtefpmaincial information; and

b) Any fraud, whether or not material, that invalveanagement or other employees who have a sigmificle in the registrant's internal
control over financial reporting.

Date: April 30, 2007

/sl John J. Steele

John J. Steele
Executive Vice President, Treasurer and Chief Financial Oficer



EXHIBIT 32.1

CERTIFICATION BY CHIEF EXECUTIVE OFFICER
PURSUANT TO 18 U.S.C. SECTION 1350
(SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002)

In connection with the Quarterly Report of Wernatdgprises, Inc. (the "Company") on Form QGer the period ending March 31, 2007, |
"Report") filed with the Securities and Exchangen®@aission, |, Gregory L. Werner, President and Chiedcutive Officer of the Company,
certify, pursuant to 18 U.S.C. Section 1350, agpastbpursuant to Section 906 of the Sarbanes-OMbewf 2002, that to the best of my
knowledge:

1. The Report fully complies with the requiremesftsection 13(a) or 15(d) of the Securities ExcleAgt of 1934; and

2. The information contained in the Report fairhegents, in all material respects, the financialdition and results of operations of the
Company.

April 30, 2007 /sl Gregory L. Werner

Gregory L. Werner
Presi dent and Chi ef Executive O ficer



EXHIBIT 32.2

CERTIFICATION BY CHIEF FINANCIAL OFFICER
PURSUANT TO 18 U.S.C. SECTION 1350
(SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002)

In connection with the Quarterly Report of Wernatdgprises, Inc. (the "Company") on Form QCer the period ending March 31, 2007, |
"Report") filed with the Securities and Exchanger@aission, |, John J. Steele, Executive Vice Pregidereasurer and Chief Financial
Officer of the Company, certify, pursuant to 18 ICSSection 1350, as adopted pursuant to Secti6roBthe Sarbanes-Oxley Act of 2002,
that to the best of my knowledge:

1. The Report fully complies with the requiremesftsection 13(a) or 15(d) of the Securities ExcleaAgt of 1934; and

2. The information contained in the Report fairhegents, in all material respects, the financialdition and results of operations of the
Company.

April 30, 2007 /'s/ John J. Steele
John J. Steele
Executive Vice President, Treasurer and
Chi ef Financial Oficer



